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Among this year’s crop 
of notable fund managers 
are both industry veterans 
and relative newcomers. 
This allows for keen insight 
from managers with a wide 
range of experience. 

Money Management 
Executive reached out to 
the 10 managers selected 
for our special report this 
year, as well as other nom-
inees, for their take on key issues facing asset 
management companies.

What are the industry’s 
biggest challenges?

“Standing out ... and 
providing innovative strat-
egies are two of the biggest 
challenges facing asset 
management companies,” 
says Ben Phillips, Event-
Shares CIO and manager 
of its U.S. Policy Alpha ETF 
(PLCY). 

Andrew Chorlton, 
Schroders’ head of U.S. multi-sector fixed-in-
come, and manager of its Hartford Schroders 

I am unimpressed with “free.” So 
too, it seems, is much of Wall Street.

It was less than a year ago when 
large financial firms started offering 
mutual funds, ETfs and other prod-
ucts without charging management or 
trading fees. It was a moment of elation 
(customers will be knocking down our 
doors!) and fear (how much will this 
cost us?). And yet, we now learn that 
this was mostly a nonevent.

Short-term, there were flows of 
money into these funds without fees 
— but that quickly ran its course, and 
not much has happened since. This is 
counterintuitive. Most of the financial 
world has been stressed out about the 
pressure on fees. The infamous Van-
guard effect, shorthand for how its 

COMMENTARY: Wall 
Street finds giving 
stuff away is dull

PRODUCTS: Envestnet to buy Schwab’s PortfolioCenter

With ambition to gain entry into new mar-
kets, Envestnet | Tamarac is buying Portfolio-
Center, a Schwab portfolio management plat-
form.

“We see this as a tremendous opportunity 
for us to focus the Tamarac offerings on the 
mid-sized advisor, which is a huge part of the 
market that we have not intentionally empha-
sized,” CEO Jud Bergman said during an earn-

ings call. “That changes with this acquisition.”
Envestnet expects to add $10 million in 

revenue once the deal closes later this year. 
The company posted fourth quarter revenue 
of $210 million, up from $183 million for the 
year-ago period, a 15% increase.

Although terms of the deal were not dis-
closed, Envestnet CFO Pete D’Arrigo said the 
price of the transaction was “immaterial” to its 

overall balance sheet.
Some financial advi-

sors said the technolo-
gy wasn’t up to par with 
other industry options. 

“We find that the 
PortfolioCenter is a lit-
tle clunky and could be 
more user-friendly,” says 

OPERATIONS: 10 fund managers to watch 

By Barry Ritholtz

By Sean Allocca and Jessica Mathews

By Rebecca Stropoli and Andrew Shilling 

GIVING, on page 10

SPECIAL REPORT, on page 6

SCHWAB, on page 11

SPECIAL REPORT

Petra Bakosova, chief 
operations officer, Hull 

Tactical Asset Allocation

Ben Barber, portfolio manager, 
Goldman Sachs Asset 

Management 

Source: Investment Company Institute

The value of ETF shares issued exceeded 
those redeemed by $2.6B for the week 
ending Feb. 20 (millions)
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NEWS SCAN

SOFI FILES FOR FIRST NO-FEE ETFs
Social Finance, the online lender special-

izing in student loan refinancing, is planning 
two passive ETFs that waive all charges for at 
least the first year, according to Bloomberg 
News. If passed, the funds would represent 
the industry’s first passive, no-fee ETFs.

SoFi, which offers personal loans, mort-
gages and term life insurance, is one of the 
latest financial services firms to enter the tra-
ditional wealth management realm. The new 
products offered on the company’s trading 
platform, SoFi Invest, will help it compete 
with low-cost passive investing platforms 
such as Betterment and Wealthfront, along 
with newer automated platforms including 
Merrill Edge.

Following the announcement, Vanguard 
said it would also cut management fees on 
10 ETFs and make reductions on 43 mutual 
funds, The Wall Street Journal reports. The fee 
for Vanguard’s FTSE 100 Emerging Markets 
ETF (VWO) will drop to 0.12% from 0.14%, 
making it cheaper than its rival from Black-
Rock’s iShares Core lineup.

“The marketing gimmick of permanently 
lower pricing is quickly becoming the indus-
try standard and is here to stay,” Forrester 
senior analyst Vijay Raghavan told Financial 
Planning.

FIDELITY FACES GOVERNMENT 
PROBE OVER FEES

Fidelity Investments is under investiga-
tion regarding disclosure of a fee it charges 

on some of its mutual funds, according to a 
report by The Journal.

The annual charge, called an infrastruc-
ture fee, is aimed at other firms who sell their 
own funds on Fidelity’s platform. An internal 
Fidelity document reviewed by The Journal 
notes the fee is “designed to ensure that each 
Fund Firm meets a minimum required pay-
ment to Fidelity.”

The U.S. DoL is investigating Fidelity’s 
disclosure of these fees, which are also a fo-
cus of a lawsuit filed against Fidelity by an 
investor in T-Mobile USA’s 401(k) plan. The 
suit claims that Fidelity conceals their infra-
structure fees.

“The infrastructure fee has been fully dis-
closed to 401(k) plans and their sponsors via 
a disclosure that Fidelity sent to over 20,000 
401(k) plans,” according to a firm spokesman. 

SPIKES LAUNCHED AS VIX COMPETITOR 
MIAX Options announced the launch of 

the Spikes Index, a measure of the expected 
30-day volatility in the SPDR S&P 500 ETF 
(SPY). 

“For the first time in its history, the vola-
tility trading market will be open to the full 
supply and demand pressures of the entire 
U.S. market,” said MIAX CEO Thomas P. 
Gallagher.

Spikes, designed to buy tight SPY option 
bid-ask spreads, was created by the T3 Index, 
a research-based indexing firm, in partner-
ship with MIAX, according to the firm. The 
VIX competitor will implement a proprietary 
‘price dragging’ strategy aimed at minimizing 
price distortions for traders in volatile and 

INDUSTRY HIGHLIGHTS

2/20/2019 2/13/2019 2/6/2019 1/30/2019 1/23/2019

Equity -205 6 1,269 -13,645 1,485

Domestic 965 -155 -2,863 -14,039 -571

World -1,169 161 4,132 394 2,056

Hybrid -858 -880 710 -531 355

Bond 8,568 9,738 16,091 7,771 6,798

Taxable 6,096 6,753 13,130 5,824 5,367

Municipal 2,472 2,985 2,961 1,947 1,431

Commodity -133 -353 -621 767 584

Total 7,373 8,511 17,449 -5,639 9,222

Estimated flows to long-term mutual funds

Source: Investment Company Institute

($ millions)
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In his new role, Koshan will oversee per-
formance reporting and analysis of the firm’s 
alternative investment offerings for broker 
dealers, Pacific Oaks said. Koshan will work 
with senior executives on product develop-
ment and strategic positioning for future 

alternative investment 
offerings, which could 
include REITs, private 
placements like tax-ad-
vantaged Delaware stat-
utory trusts, qualified 
opportunity zone funds 
and private equity prod-
ucts, the firm said. 

“Mark will support 
us in the successful 
pursuit of our mission 

to deliver quality commercial real estate 
investment opportunities to financial ad-
visors and their clients across the United 
States,” said Keith Hall, co-founder of Pacif-
ic Oak Companies.

After beginning his financial services ca-
reer as an internal wholesaler with Grubb & 
Ellis Securities, Koshan served as vice presi-
dent at Realty Capital Securities, where he led 
the firm’s California internal sales team. 

WELLS FARGO ASSET MANAGEMENT 
APPOINTS HEAD OF ESG

Wells Fargo Asset Management an-
nounced Hannah Skeates, the former head of 
global ESG strategy at S&P Dow Jones Indi-
ces, has been named global head of ESG. 

Skeates is now responsible for developing 
ESG strategy for the firm’s asset management 
division, which includes 28 teams, according 
to Wells Fargo. She will also partner with the 
firm’s investment management division to 
ensure a companywide vision. Skeates will 
be based in London and report to Fredrik 
Axsater, head of Wells Fargo Asset Manage-
ment’s strategic business segments. 

“ESG is one of the greatest challenges and 
opportunities facing our clients,” Axsater 
said. “WFAM is focused on solving the most 
pressing challenges of our clients, and with 
the collective experience of Hannah, Jessica 
and Chris, we believe we are even better po-
sitioned to provide exceptional ESG expertise 
and solutions.”  MME 

News Scan by Andrew Shilling

illiquid markets with faster dissemination 
speeds — every 100 milliseconds — and by 
insulating the erratic movements in the bid-
ask spread of constituent options, MIAX says.   

RAYMOND JAMES TAKES FULL 
OWNERSHIP IN CLARIVEST

Raymond James Financial has reached an 
agreement to take full ownership of ClariVest 
Asset Management from a previous 45% 
stake in the company, according to the firm. 

ClariVest, which has $7.3 billion in assets 
under management, will now become wholly 
owned by Raymond James’ Eagle Asset Man-
agement, a subsidiary of the firm’s multi-bou-
tique asset management firm, Carillon Tower 
Advisers, which, with its subsidiaries and af-
filiates has a combined $64.6 billion in assets 
under advisement, Raymond James said. 

“Adding to our asset management suite 
of capabilities is consistent with the firm’s 
long-standing strategy of prioritizing organic 
growth and targeted acquisitions to thought-
fully expand Raymond James’ position in the 
industry,” said Raymond James CEO Paul 
Reilly. 

ROTHKO ADDS ITS FIRST MUTUAL FUND 
Rothko Investment Strategies has 

launched its first mutual fund, the Rothko 
Emerging Markets Equity Fund (RKEMX). 

The fund, which has a $1 million invest-
ment minimum, applies AI to fundamentally 
driven value investing across non-U.S. equity 
markets, the firm said. Its active, defensive, 
value-oriented investment process seeks to 
learn and use fundamental expert investment 
rationales while avoiding the behavioral bias-
es of human stock selectors.  

LEGG MASON LAUNCHES ACTIVE ETF
Legg Mason announced the launch of the 

actively managed Western Asset Short Dura-
tion Income ETF (WINC). 

The fund, which has a short-duration 
fixed-income strategy, aims to generate in-
come through a diversified portfolio with 
emphasis on low interest rate sensitivity, 
higher credit quality and active credit selec-
tion, according to the firm. 

“WINC targets short-duration credit ex-
posure while leveraging Western Asset’s 
global investment capabilities and strong risk 
management program, employing an active 
process that is both top-down and bottom-up 
to help identify attractive credit and income 
opportunities while actively managing risk,” 
said Michael C. Buchanan, deputy chief in-
vestment officer of Western Asset. 

ADVISORSHARES ANNOUNCES ACTIVE ETF
AdvisorShares announced the launch of 

the AdvisorShares Sabretooth ETF (BKCH). 
Managed by Sabretooth Advisors, the 

fund will seek to hold companies using cloud 
computing and blockchain technology, ac-
cording to AdvisorShares. The fund, which 
has an expense ratio of 0.85%, will invest 
in U.S.-listed stocks and American deposit  
receipts. 

GUGGENHEIM NAMES SENIOR ADVISOR
Guggenheim Securities announced that 

the founder and president of Bayne Advisors, 
Katie Bayne, has joined the firm as a senior 
advisor. 

Prior to founding Bayne Advisors, a 
strategic consulting and advisory firm, 
Bayne spent two decades at The Coca-Cola 
Company, where she served as president of 
North American brands and chief market-
ing officer for North America, according to 
Guggenheim. 

“We look forward to her contributions in 
broadening our relationships, finding new 
consumer and industry growth opportuni-
ties, as well her insights and advice as Gug-
genheim Securities continues to grow and 
is committed to attracting and retaining a 
diverse and innovative workforce,” said Gug-
genheim Securities CEO Mark Van Lith. 

PACIFIC OAKS CAPITAL MARKETS HIRES 
PRODUCT MANAGER  

Pacific Oaks Capital Markets, the affiliat-
ed distributor of investment offerings sponsor 
Pacific Oaks Capital Markets, appointed for-
mer KBS Capital Markets product manager 
Mark Koshan to manager of product and due 
diligence, the firm said. 

Mark Koshan

PRODUCTS

ARRIVALS
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Name Andrew Chorlton
Fund: Hartford Schroders Tax-
Aware Bond Fund (STWTX)
Fund AUM: $216.2 million
Total Returns: 
  YTD:  1.93%
  1-year:  4.00%
  3-year:  2.82%
  5-year:  4.26%

Andrew Chorlton is a co-port-
folio manager for the Hartford 
Schroders Tax-Aware Bond Fund. 
He leads the team responsible for 
multi sector portfolios, including 

value portfolios. Chorlton joined Schroders in 2013 following the 
firm’s acquisition of STW Fixed Income Management, where he 
worked since 2007 and served on the board of directors. 

At STW, Chorlton was principal, portfolio manager and a 
member of the team responsible for managing $11 billion in 
multi-sector portfolios, including core, long duration, short 
duration and tax-aware strategies. Prior to that, he spent six 
years as a senior fixed-income manager at AXA Investment 
Managers. He earned a Bachelor of Social Sciences in Eco-
nomics and Spanish from the University of Birmingham. He 
holds the CFA designation.   

Name Robert Kaynor
Fund: Hartford Schroders US 
Small/Mid Cap Opportunities 
Fund (SMDIX)
Fund AUM: $1 billion
Total Returns: 
  YTD: 13.60%
  1-year:  1.51%
  3-year:  12.29%
  5-year:  9.01%

Robert Kaynor joined Schro-
ders as a senior equity analyst 
in 2013 and became research di-
rector in 2014. He is co-portfo-

lio manager with Jenny Jones for the Hartford Schroders US 
Small Cap Opportunities and Hartford Schroders US Small/
Mid Cap Opportunities funds. In April, Kaynor will be made 
the head of U.S. Small and SMID Cap eEuities and will be lead 
portfolio manager on the fund.  

Kaynor began his investment career in 1994 when he joined 
RCM Capital as an analyst and assistant portfolio manager. 
There he worked on a domestic long-only small-cap product, 
recommending and covering equities. Prior to Schroders, 
Kaynor was CIO and managing member at Ballast Capital, 
which involved managing a fundamental long/short portfolio. 

CONTINUED 
from page 6

Tax-Aware Bond Fund (STWTX), also cites 
the challenge of an oversaturated ETF mar-
ket. “We have responded to that by having the 
strategy available in both traditional mutual 
funds and ETFs,” he says. 

Petra Bakosova, Hull Tactical COO 
and manager of the Hull Tactical U.S. ETF 
(HTUS), cites concerns regarding an aging 
bull market. Managers “need to explain to 
clients that strategies that did extremely well 
over the last 10 years may not be the ones that 
will outperform in the next 10 years,” she says.

Dana D’Auria, managing director and 
manager at Symmetry Partners, and run-
ner-up in this year’s special report, notes the 
impact of dropping fees amid the rise of algo-
rithms. “This is great news for the customer,” 
she says, “but it does challenge asset manag-
ers to continue to provide great due diligence 
and risk mitigation, maintain necessary reg-
ulatory protocols and deliver robust service.” 

How is new tech is changing operations?  
“With 40-plus years of fixed-income expe-

rience, the technology of today versus when 
I started is almost beyond belief,” says Jerry 
Paul, SVP of fixed income at Icon Advisers, 
and manager of its Flexible Bond Fund (IOB-
ZX). “The ability to collect and analyze data 
is remarkable.”

Phillips says marketing and compliance 
automation help managers focus on oth-
er services. Janet Johnston, manager of the 
TrimTabs All Cap US Free-Cash-Flow ETF 
(TTAC), concurs. “Big data tools greatly 
leverage the ability of humans to add value,” 
she says.   

Matt Toms, Voya CIO and manager of 
its Strategic Income Opportunities Fund  
(ISIAX), says, “Technology has disrupted our 
relationship with waiting. A long-term in-
vestment mindset used to mean you thought 
beyond the quarter. Now [it] seems to mean 
you think beyond next Tuesday.”

What regulations are you watching?  
“There has been a consistent push for better 

disclosure from issuers in the muni market to 
the buy side,” says Benjamin Barber of Gold-
man Sachs Asset Management, who man-

ages its Dynamic Municipal Income Fund 
(GSMIX). He notes that, while there has not 
been great progress, new changes to SEC Rule 
15c2-12 are a positive step. 

“Issuers are now required to disclose with-
in 10 days [several items],” he says, “including 
obligations outside of muni bonds, like bank 
loans or other commitments, as well as de-
faults and changes to financial covenants that 
could affect bondholders.”  

Andrew Szczurowski, manager of the 
Short Duration Government Income Fund 
(EILDX) at Eaton Vance, says, “Outside of 
GSE reform, the most impactful variable in 
the agency MBS market will come from poli-
cy changes out of the Federal Reserve.”

Schroders research director and manager 
of the Hartford Schroders US Small/Mid Cap 
Opportunities Fund (SMDIX), Bob Kaynor, 
notes the impact of MiFID II: “We see buy-
side research budgets being squeezed and 
smaller independent research companies are 
feeling the effects and in some cases fighting 
for survival.” 

Read on for more about our managers to 
watch, presented in alphabetical order. 

CONTINUED 
from page 1

SPECIAL REPORT: 10 FUND MANAGERS TO WATCH

Name Ben Barber
Fund: Goldman Sachs Dynamic 
Municipal Income Fund (GSMIX)
Fund AUM: $3.9 billion
Total Returns:
  YTD:  1.38%
  1-year:  4.51%
  3-year:  3.38%
  5-year:  3.82%

Ben Barber, co-manager of the 
Goldman Sachs Dynamic Munic-
ipal Income Fund alongside Man-
aging Director Scott Diamond, is 
the head of Goldman Sachs Asset 

Management’s municipal bond portfolio management team in its 
global fixed-income group. Barber, who joined the firm in 1999, 
was named managing director in 2004. 

At Goldman, the 28-year asset management veteran focuses 
on strategies and objectives for municipal separately managed 
accounts in its private wealth management division, as well as a 
wide range of municipal mutual funds.

Prior to Goldman Sachs, Barber spent eight years at Franklin 
Advisers, from 1991 to 1999. There he was a research analyst and 
portfolio manager for the firm’s high-yield municipal and munic-
ipal bond funds. 

Name Petra Bakosova
Fund: Hull Tactical U.S. ETF 
(HTUS)
Fund AUM: $57 million
Total Returns: 
  YTD:  7.80%
  1-year:  0.30%
  3-year:  5.30%
  5-year:  N/A

Petra Bakosova’s joined Hull 
Investments in 2014 and worked 
on projects for its proprietary trad-
ing firm, Ketchum Trading, before 
transferring to its quantitative as-

set management unit, HTAA. Her background is in algorithmic 
trading across multiple asset classes, mathematical modeling and 
risk management. Bakosova began her career in quantitative fi-
nance at Arbhouse, as the company’s first strategist.  

Prior to Hull Investments, Bakosova worked on stock market 
indices modeling during her tenure as a quantitative researcher 
at Toji Trading Group. She holds a Master of Science in Finan-
cial Mathematics from the University of Chicago. She pursued her 
undergraduate studies in applied mathematics at the Comenius 
University in Bratislava, Slovakia, and Halmstad University in 
Halmstad, Sweden.    

CONTINUED, on page 7
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Name Andrew Chorlton
Fund: Hartford Schroders Tax-
Aware Bond Fund (STWTX)
Fund AUM: $216.2 million
Total Returns: 
  YTD:  1.93%
  1-year:  4.00%
  3-year:  2.82%
  5-year:  4.26%

Andrew Chorlton is a co-port-
folio manager for the Hartford 
Schroders Tax-Aware Bond Fund. 
He leads the team responsible for 
multi sector portfolios, including 

value portfolios. Chorlton joined Schroders in 2013 following the 
firm’s acquisition of STW Fixed Income Management, where he 
worked since 2007 and served on the board of directors. 

At STW, Chorlton was principal, portfolio manager and a 
member of the team responsible for managing $11 billion in 
multi-sector portfolios, including core, long duration, short 
duration and tax-aware strategies. Prior to that, he spent six 
years as a senior fixed-income manager at AXA Investment 
Managers. He earned a Bachelor of Social Sciences in Eco-
nomics and Spanish from the University of Birmingham. He 
holds the CFA designation.   

Name Janet Johnston
Fund: TrimTabs All Cap US Free-
Cash-Flow ETF (TTAC)
Fund AUM: $123.2 million
Total Returns: 
  YTD:  12.93%
  1-year:  1.27%
  3-year:  N/A
  5-year:  N/A

Janet Johnston is a portfolio 
manager at TrimTabs Asset Man-
agement and co-manager of two 
ETFs: US All-Cap Free Cash Flow 
and International All-Cap Free 

Cash Flow. Johnston joined TrimTabs as portfolio manager in 
May 2017. 

Prior to that, Johnston was managing her family’s premier 
timber and hunting business. In addition, Johnston was an 
ETF Advisor from 2012 to 2015 and a managing partner from 
2011 to 2012 at Madrona Partners. 

She was a senior portfolio manager and SVP for Avatar As-
sociates from 2010 to 2011. 

Johnston holds a Bachelor of Science in Agricultur-
al Economics from the University of Georgia and is a CFA  
charterholder. 

SPECIAL REPORT: 10 FUND MANAGERS TO WATCH

Name Robert Kaynor
Fund: Hartford Schroders US 
Small/Mid Cap Opportunities 
Fund (SMDIX)
Fund AUM: $1 billion
Total Returns: 
  YTD: 13.60%
  1-year:  1.51%
  3-year:  12.29%
  5-year:  9.01%

Robert Kaynor joined Schro-
ders as a senior equity analyst 
in 2013 and became research di-
rector in 2014. He is co-portfo-

lio manager with Jenny Jones for the Hartford Schroders US 
Small Cap Opportunities and Hartford Schroders US Small/
Mid Cap Opportunities funds. In April, Kaynor will be made 
the head of U.S. Small and SMID Cap eEuities and will be lead 
portfolio manager on the fund.  

Kaynor began his investment career in 1994 when he joined 
RCM Capital as an analyst and assistant portfolio manager. 
There he worked on a domestic long-only small-cap product, 
recommending and covering equities. Prior to Schroders, 
Kaynor was CIO and managing member at Ballast Capital, 
which involved managing a fundamental long/short portfolio. 

Name Matthew Moberg
Fund: Franklin DynaTech Fund 
(FKDNX)
Fund AUM: $6.7 billion
Total Returns: 
  YTD:  17.41%
  1-year:  10.58%
  3-year:  24.18%
  5-year:  13.26%

Matthew Moberg, co-manager 
of the Franklin DynaTech Fund 
with Franklin Templeton veter-
an Rupert Johnson Jr., originally 
joined the firm as an intern with 

Franklin Advisers in 1998. In the year following his intern-
ship in 1999, Moberg became a full-time equity analyst at the 
firm, where he specialized in research analysis of the internet, 
media, software and gaming. 

Prior to joining Franklin, Moberg was an auditor and 
consultant at Coopers & Lybrand, where he specialized in 
the banking and finance industries. He earned his Bachelor 
of Arts in history from Washington & Lee University and 
an MBA from the University of Michigan’s Stephen M. Ross 
School of Business. He studied accounting at the University of 
Southern California. 

CONTINUED, on page 9
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ages its Dynamic Municipal Income Fund 
(GSMIX). He notes that, while there has not 
been great progress, new changes to SEC Rule 
15c2-12 are a positive step. 

“Issuers are now required to disclose with-
in 10 days [several items],” he says, “including 
obligations outside of muni bonds, like bank 
loans or other commitments, as well as de-
faults and changes to financial covenants that 
could affect bondholders.”  

Andrew Szczurowski, manager of the 
Short Duration Government Income Fund 
(EILDX) at Eaton Vance, says, “Outside of 
GSE reform, the most impactful variable in 
the agency MBS market will come from poli-
cy changes out of the Federal Reserve.”

Schroders research director and manager 
of the Hartford Schroders US Small/Mid Cap 
Opportunities Fund (SMDIX), Bob Kaynor, 
notes the impact of MiFID II: “We see buy-
side research budgets being squeezed and 
smaller independent research companies are 
feeling the effects and in some cases fighting 
for survival.” 

Read on for more about our managers to 
watch, presented in alphabetical order. 

Name Ben Barber
Fund: Goldman Sachs Dynamic 
Municipal Income Fund (GSMIX)
Fund AUM: $3.9 billion
Total Returns:
  YTD:  1.38%
  1-year:  4.51%
  3-year:  3.38%
  5-year:  3.82%

Ben Barber, co-manager of the 
Goldman Sachs Dynamic Munic-
ipal Income Fund alongside Man-
aging Director Scott Diamond, is 
the head of Goldman Sachs Asset 

Management’s municipal bond portfolio management team in its 
global fixed-income group. Barber, who joined the firm in 1999, 
was named managing director in 2004. 

At Goldman, the 28-year asset management veteran focuses 
on strategies and objectives for municipal separately managed 
accounts in its private wealth management division, as well as a 
wide range of municipal mutual funds.

Prior to Goldman Sachs, Barber spent eight years at Franklin 
Advisers, from 1991 to 1999. There he was a research analyst and 
portfolio manager for the firm’s high-yield municipal and munic-
ipal bond funds. 

CONTINUED, on page 7
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Name Matt Toms
Fund: Voya Strategic Income 
Opportunities Fund (ISIAX)
Fund AUM: $1.3 billion
Total Returns: 
  YTD: 2.72%
  1-year: 3.39%
  3-year:  5.18%
  5-year:  3.76%

As CIO at Voya Investment 
Management, Matt Toms leads a 
team of over 100 investment pro-
fessionals. Prior to becoming CIO, 

Toms was the head of public fixed income at Voya Investment 
Management, overseeing the investment teams responsible for in-
vestment grade corporate debt, high-yield corporate debt, struc-
tured products, mortgage-backed securities, emerging markets 
debt and money market strategies for the firm’s general account 
and third-party business. 

Before joining the firm, Toms worked with Calamos Invest-
ments on establishing and growing its fixed-income business. 
Before that he had experience at Northern Trust and Lincoln 
National in both public and private corporate markets, as well as 
across multi-sector and global bond portfolio management. MME  

SPECIAL REPORT: 10 FUND MANAGERS TO WATCH

Name Ben Phillips
Fund: EventShares U.S. Policy 
Alpha ETF (PLCY)
Fund AUM: $19.4 million
Total Returns: 
  YTD:  13.50%
  1-year:  1.70%
  3-year:  N/A
  5-year:  N/A

Ben Phillips, CIO at Event-
Shares, is responsible for over-
seeing portfolio management for 
advisor clients. 

Phillips, based in the firm’s New York office, chairs the Event-
Shares investment committee for all fund launches. 

Prior to joining the firm, Phillips worked for Goldman Sachs 
Asset Management, where he had portfolio management respon-
sibilities for high-yield, convertible and leveraged loan invest-
ments across several multi-sector total return funds.

Before GSAM, he held senior investing roles at Providence 
Equity Partners and Lord Abbett. 

Phillips is a CFA charterholder and received an MBA and 
Bachelor of Science in business administration accountancy 
in finance from the University of Missouri.  

Name Jerry Paul
Fund: Icon Flexible Bond Fund 
(IOBZX)
Fund AUM: $128.5 million
Total Returns: 
  YTD:  2.49%
  1-year:  3.55%
  3-year:  4.51%
  5-year:  3.26%

Jerry Paul is SVP of fixed in-
come at Icon, and portfolio man-
ager of the Icon Flexible Bond 
Fund and co-portfolio manager of 

the Icon Risk-Managed Balanced Fund. Paul was named Morn-
ingstar’s Fixed-Income Manager of the Year for 1999 while he 
managed high-yield bonds for Invesco. Paul’s professional in-
vestment experience includes over 40 years in fixed-income 
portfolio management and research. 

Prior to Icon,  Paul’s career spanned several roles, includ-
ing SVP of Invesco’s funds group; SVP, director of fixed-in-
come and portfolio manager at Stein Roe & Farnham; and vice 
president of investments at Century Life of America. Paul also 
founded Quixote Capital Management, a boutique firm fo-
cused on merger arbitrage.   

Name Andrew Szczurowski
Fund: Eaton Vance Short 
Duration Government Income 
Fund (EILDX))
Fund AUM: $3.5 billion
Total Returns: 
  YTD:  0.63%
  1-year:  2.23%
  3-year:  2.27%
  5-year:  1.92%

Andrew Szczurowski is the vice 
president of Eaton Vance Man-
agement and a portfolio manager 

on Eaton Vance’s global income team. In addition to his role 
as manager of the Short Duration Government Income Fund, 
which he has overseen since 2014, Szczurowski is responsible for 
buy and sell decisions, portfolio construction and risk manage-
ment for the firm’s mortgage-backed securities strategies.  

Szczurowski, who began his career in investment manage-
ment in 2005, was an affiliate with BNY Mellon prior to joining 
Eaton Vance in 2007. He has a Bachelor of Science from the Pe-
ter T. Paul College of Business and Economics at the University 
of New Hampshire. He is member of the CFA Society of Boston 
and is a CFA charterholder.  

CONTINUED
from page 7
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PRODUCTS

Monica Dwyer, a West Chester, Ohio-
based advisor at Harvest Advisors.

In a statement, Andrew Salesky, senior 
vice president of digital advisor solutions at 
Schwab, said Envestnet is best positioned 
to “acquire and continue to support the 
platform.”

He added that there is a wide array and 
diversity of third-party options in portfo-
lio management tools. 

“What we hear from clients is they don’t 
want to have Schwab limiting their choice,” 
Salesky said.

Tamarac has used PortfolioCenter as 
its primary portfolio management system 
and the underlying database since 2008, 
according to Andina Anderson, executive 
managing director of Envestnet | Tamarac. 
By purchasing the software, Envestnet also 
saves money on the licensing fee.

Of the 3,000 RIAs currently using 
PortfolioCenter, about two thirds access 
it through the Schwab network, meaning 
Envestnet has the opportunity to get the 
remaining 2,000 or so RIAs on the Schwab 
platform to adapt other software products 
from the company, Bergman said during 
the earnings call.

Half of the firms using PortfolioCenter 

SCHWAB
from page 1

COMMENTARY

low-cost products push down fees in the mar-
kets it enters, has upended finance, and was 
one of the primary drivers of the campaign to 
start offering free products. The rush to lower 
costs has been one of the dominant invest-
ment themes this decade. It has been driven 
by individuals’ newfound love for inexpen-
sive passive investing in the aftermath of the 
financial crisis.

Yet, there may be a shift afoot. A Morning-
star survey found that fees fell 8% in 2017, the 
largest one-year decline ever reported. But af-
ter that plunge, quarterly data from 2018 sug-
gests that at least when it comes to large-cap-
italization passive indexing funds, fees have 
stabilized. 

Dave Nadig, managing director of CBOE’s 
ETF.com, notes the “fetishization of expense 
ratio has a point of diminishing returns.” It 
appears, according to the latest data on fees, 
as if we are at that point now. The race to zero 
may be reaching its natural limits.

HEIGHTENED COMPETITION
Fees paid for passive U.S. large-cap stocks 

— that is, S&P’s 500 funds — have been little 

changed based on an asset weighted average 
for a while. Of course, in some sectors, such 
as so-called ESG, or fundamental indexing, 
investors may still be willing to pay a premi-
um over plain-vanilla indexes.

Vanguard has been the runaway leader in 
the low-fee space, but the competition has 
raised its game; keeping costs low has been 
part of Vanguard’s DNA since Jack Bogle 
launched the firm in 1974. The rest of the in-
dustry hasn’t quite mastered the art of run-
ning super lean. 

For many Vanguard competitors, low-cost 
or free is a marketing strategy and loss-leader 
that fails to cover expenses, eating into profits. 

So perhaps the industry is reassessing the 
merit of giving its stuff away. Indeed, the rest 
of the industry still is playing catch up with 
Vanguard. 

Vanguard remains the leader in low-cost 
funds and commission-free trading, leading 
Charles Schwab, E-Trade, TD Ameritrade 
and Fidelity combined in product count, as 
Bloomberg TV has noted.

As we discussed last year, when for-prof-
it companies offer a service at no charge, it 
means the true costs are hidden or recouped 
in some other way. “Free” isn’t really free, and 

typically has strings attached. Perhaps it isn’t 
a coincidence that research shows that some 
trades are being executed at something other 
than the best price. 

WHERE’S THE COMPETITION?
A recent study found that in 2016, as many 

as 23% of observed trades were in this catego-
ry, costing investors $2 billion in additional 
fees. This, of course, was before the free-trad-
ing campaign, but not before fees had been 
slashed. One would think that you get what 
you pay for, which might be not getting a 
trade executed at the best price.

Let’s drill down a bit deeper. Recall the 
buzz when Fidelity introduced two index 
mutual funds with no fees. The Boston-based 
fund management giant, which has about 
$2.5 trillion in assets, quickly raised several 
billion in assets on the move. 

It was so successful that it prompted 
Schwab to counter by expanding its set of 
commission-free ETFs. That led to even more 
free funds from Fidelity. A fee price war was 
underway.

But only few combatants showed up.
Consider that none of the “Fidelity’s four 

zero-fee funds is among the firm’s top 10 
most popular this year,” according to The 
Wall Street Journal. 

Once the flurry of articles and TV chatter 
passed, the interest was mostly confined to 
industry watchers rather than investors. In-
deed, after the Fidelity zero-fee funds picked 
up some initial inflows, it slowed to a trickle. 
The same is true of ETFs that carry zero-trad-
ing costs. 

It may well be that investors care more 
about the other characteristics of an index 
fund or ETF than the slight difference be-
tween low-cost and no cost.

So what’s an investor to make of all this?
I like to cite William Bernstein, author of 

a history of trade. Find, he recommends, “a 
splendid exchange” — swapping services 
for money, where both parties come away 
from the transaction better off for it. In oth-
er words, cheap looks like it might be better 
than free, at least when it comes to financial 
services. — Bloomberg News  MME  

Barry Ritholtz is a Bloomberg Opinion 
columnist.

GIVING 
from page 1
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PRODUCTS

Monica Dwyer, a West Chester, Ohio-
based advisor at Harvest Advisors.

In a statement, Andrew Salesky, senior 
vice president of digital advisor solutions at 
Schwab, said Envestnet is best positioned 
to “acquire and continue to support the 
platform.”

He added that there is a wide array and 
diversity of third-party options in portfo-
lio management tools. 

“What we hear from clients is they don’t 
want to have Schwab limiting their choice,” 
Salesky said.

Tamarac has used PortfolioCenter as 
its primary portfolio management system 
and the underlying database since 2008, 
according to Andina Anderson, executive 
managing director of Envestnet | Tamarac. 
By purchasing the software, Envestnet also 
saves money on the licensing fee.

Of the 3,000 RIAs currently using 
PortfolioCenter, about two thirds access 
it through the Schwab network, meaning 
Envestnet has the opportunity to get the 
remaining 2,000 or so RIAs on the Schwab 
platform to adapt other software products 
from the company, Bergman said during 
the earnings call.

Half of the firms using PortfolioCenter 

on the Tamarac network have $500 million 
or more in client assets, according to the 
company. 

Clients of the Schwab platform are gen-
erally smaller in size and are a prime target, 
Anderson says.

“It’s a really big opportunity for us,” An-
derson says. “We’ve gotten a lot of penetra-
tion with larger firms.” 

Over 35% of firms with $1 billion or 
more in assets currently use the Envestnet 
platform, she says. “We’ve talked for years 

about being able to focus on the smaller 
end of the market and this is going to jump 
start us getting there.”

Schwab, meanwhile, is introducing 
Portfolio Connect, a next-generation sys-
tem which has begun a phased rollout for 
a limited number of firms, with general 
availability scheduled for mid-2019, ac-
cording to the firm. 

The new tool lets clients choose from 
over 50 of the most commonly used bench-
marks for comparison purposes.

“They spent years talking about a cloud-
based solution that just didn’t materialize,” 
says William Trout, an analyst for Celent. 

“It’s the endgame.”
Now, the pain points for clients using 

PortfolioCenter, like a lack of real-time 
processing and integrations, fall to Envest-
net, Trout says.

Some advisors, like Dwyer, are opti-
mistic. Integrating PortfolioCenter into 
Tamarac’s dashboard, Advisor View, may 
improve the technology, she says, “which 
would be a big win for us.”

Envestnet ended the fourth quarter 
with more than $2.7 trillion in assets and 
more than 10.8 million investor accounts, 
according to the company’s earnings re-
port. 

In its wealth solutions segment, sales 
topped $33.6 illion in the fourth quarter. 
Envestnet supports more than 96,000 ad-
visors. MME  

SCHWAB
from page 1

COMMENTARY

typically has strings attached. Perhaps it isn’t 
a coincidence that research shows that some 
trades are being executed at something other 
than the best price. 

WHERE’S THE COMPETITION?
A recent study found that in 2016, as many 

as 23% of observed trades were in this catego-
ry, costing investors $2 billion in additional 
fees. This, of course, was before the free-trad-
ing campaign, but not before fees had been 
slashed. One would think that you get what 
you pay for, which might be not getting a 
trade executed at the best price.

Let’s drill down a bit deeper. Recall the 
buzz when Fidelity introduced two index 
mutual funds with no fees. The Boston-based 
fund management giant, which has about 
$2.5 trillion in assets, quickly raised several 
billion in assets on the move. 

It was so successful that it prompted 
Schwab to counter by expanding its set of 
commission-free ETFs. That led to even more 
free funds from Fidelity. A fee price war was 
underway.

But only few combatants showed up.
Consider that none of the “Fidelity’s four 

zero-fee funds is among the firm’s top 10 
most popular this year,” according to The 
Wall Street Journal. 

Once the flurry of articles and TV chatter 
passed, the interest was mostly confined to 
industry watchers rather than investors. In-
deed, after the Fidelity zero-fee funds picked 
up some initial inflows, it slowed to a trickle. 
The same is true of ETFs that carry zero-trad-
ing costs. 

It may well be that investors care more 
about the other characteristics of an index 
fund or ETF than the slight difference be-
tween low-cost and no cost.

So what’s an investor to make of all this?
I like to cite William Bernstein, author of 

a history of trade. Find, he recommends, “a 
splendid exchange” — swapping services 
for money, where both parties come away 
from the transaction better off for it. In oth-
er words, cheap looks like it might be better 
than free, at least when it comes to financial 
services. — Bloomberg News  MME  

Barry Ritholtz is a Bloomberg Opinion 
columnist.
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Yogi Berra’s clas-
sic observation is a 
good metaphor for 
what’s happening in 
the mutual fund in-
dustry today. 

Not long ago, you 
could predict corpo-
rate behavior among 
fund companies by 
keeping an eye on 

the markets. When times were good, firms 
added full-time employees, boosted salaries, 
invested heavily in technology, opened offices 
and blitzed print and online media with ads.

When markets tanked, these same com-
panies would slash non-essential expenses, 
freeze job requisitions, lay off departments 
and replace full-timers with contractors. But 
this tradition has changed over the past de-
cade. Even though we’ve had a bull market 
for longer, and AUM has risen to record lev-
els, fund companies are actually making less, 
spending less and hiring less than ever before. 

While global asset managers expect AUM 
to rise by 21% over the next 10 years, they ex-
pect fee revenue to rise by only 8% and mar-
gins to drop by 11% over their current levels, 
according to the a Bloomberg Intelligence 
and a Simmons & Simmons survey. Lower 
margins translate into lower wage growth, 
reduced headcount and budget cuts. 

What’s driving this trend? The ongoing 
migration of money from actively managed 
to lower-cost passively managed funds is 
placing enormous pressures on all but the top 
fund companies to lower management fees. 
The decade-long trend of brokers vacating 
wirehouses for independent RIAs is reduc-
ing the population of traditional fund-sellers. 
The rise of robo advisors and other turnkey 
portfolio management platforms is making 
it difficult for funds that don’t combine low 
costs, strong returns and strong brand equity 
to earn a spot on investment lineups. 

Successful fund companies with popular, 
long-term outperformers can often weather 
reduced margins by reducing spending in 
areas such as marketing. Since the funds sell 
themselves, they don’t need to spend a for-
tune on advertising, sales materials and cor-
porate sponsorships. They’ve got the patience 

and overhead to give lagging funds time to 
turn around. And they’re willing to give sec-
ond-tier wholesalers the time and coaching 
they need to up their sales game.   

Benchmark-beating boutique managers 
that are struggling to bring in new assets, 
however, don’t have this luxury. If you’re one 
of them, what can you do to make the most of 
your limited capital resources in an era of ra-
zor-thin margins? Here are a few suggestions. 

FOCUS ON WHAT YOU DO BEST
Most managers only have a few alpha-gen-

erating funds, which they keep on their 
focused fund lists while keeping underper-
formers around for representation across 
multiple asset classes. If your company is in 
a similar situation but your losers are becom-
ing revenue-sucking anchors, consider either 
mothballing or liquidating them and shifting 
their best analysts to your winning teams.  

CHOOSE SPECIALIZED ASSET CLASSES
Many active managers are looking for 

ways to generate fees by rolling out prod-
ucts that don’t compete with passive funds, 
according to the survey. They’re considering 
active ETFs and rolling out more socially re-
sponsible investing options, such as ESG and 
infrastructure funds.  Since these are fairly 
new categories with relatively few compet-
itors, they may offer more opportunities for 
boutique managers to make their mark. 

SHIFT TO CONTENT MARKETING
In this commoditized investment world, 

investors are interested in the people and pro-
cesses behind the performance. Content mar-
keting offers the most cost-effective way to 
communicate your firm’s success and subject 
matter expertise to your intended audiences. 

Instead of spending months producing ex-
pensive fund brochures that become outdat-
ed nearly as quickly as they’re printed, focus 
more of your marketing spend on generating 
quick turnaround bylined market commen-
taries, trend articles and whitepapers that can 
be easily delivered as PDFs or posted on your 
web site, or placed in top news publications. 
Then get this insight in the hands of your 
sales team and digitally amplify the visibility.  

All of this content should carry the bylines 

of managers or strategists associated with 
your best products. If your investment stars 
can’t write (or don’t want to), consider ghost-
writers to create the content with their input.  

INCLUDE INEXPENSIVE MULTIMEDIA 
With smartphone and laptop-based video 

and audio recording capabilities, it’s easier 
and cheaper than ever to create and promote 
podcasts and videos featuring your key in-
vestment experts. And with the costs of host-
ing teleconferences and webinars tumbling, 
you can inexpensively draw hundreds of tar-
geted leads to see and hear what your firm’s 
designated thought leaders have to say. 

DITCH INDUSTRY CONFERENCES
If the only reason to sponsor conferences 

is because everyone else does, you’re probably 
wasting money. Few events attract more than 
1,000 advisors, and most won’t be swayed to 
choose your products based on the look of 
your exhibition booth or the quality of your 
tchotchkes. 

STREAMLINE YOUR SALES TEAMS
Most fund companies only have a few star 

wholesalers who consistently generate and 
convert leads and bring in new assets. Those 
who are treading water or aren’t meeting quo-
tas should be either be reassigned or let go. 

CONSIDER A MERGER
If resources aren’t allowing you to gener-

ate the inflows you need, consider looking for 
opportunities to merge with or be acquired 
by a larger firm. In many cases, you can still 
manage the portfolios without the headaches 
of operating the funds. 

PREPARE FOR THE BAD
The market selloff that ended 2018 caught 

many by surprise. Even though most of this 
ground has been recovered, it’s a reminder 
that the current bull market can’t last indef-
initely. A survival mode mentality squeezes 
efficiency and profitability, but may improve 
your bottom line and help you stay afloat if 
and when the good times come to an end. 

Dan Sondhelm is the CEO of Sondhelm 
Partners

Asset management’s ‘future ain’t what it used to be’

EXPERT VIEW DATA SHOWCASE

Small-cap funds have paid off over the last year despite the high 
price tags that often come with these investments. 

With $51.7 billion in combined assets, funds that led the pack with 
at least $500 million in AUM posted an average one-year return of 
15.43%, according to Morningstar Direct data. That’s more than 13 
percentage points higher than the Dow’s 2.13% return over the same 
period. Part of the reason: the Fed’s pause on raising interest rates, 
explains Greg McBride, senior financial analyst at Bankrate.

“Smaller companies tend to borrow via loans and be more impact-
ed by rising interest rates than larger companies that can tap the bond 
market and lock in funding costs for a longer period of time,” McBride 
says. “Higher rates can act as a headwind to the growth rate of smaller 

Small-cap mutual funds and ETFs with the best 1-year returns

Ticker 1-Yr. %
Returns 

5-Yr. % Annual-
ied Returns

Expense
Ratio

Net Assets 
(millions)

Alger Small Cap Focus I AOFIX 31.24 13.86 1.20% $2,883.72 

Lord Abbett Developing Growth A LAGWX 25.59 8.02 0.93% $1,897.70 

Artisan Small Cap Investor ARTSX 20.13 9.49 1.21% $1,585.40 

Wasatch Small Cap Growth Investor WAAEX 18.19 9.94 1.27% $1,673.50 

Virtus KAR Small-Cap Growth I PXSGX 17.92 19.08 1.14% $4,520.06 

Federated Kaufmann Small Cap A FKASX 17.27 14.05 1.37% $1,929.19 

ClearBridge Small Cap Growth A SASMX 17.20 8.90 1.23% $3,571.95 

Brown Capital Mgmt Small Co Inv BCSIX 16.20 13.39 1.26% $5,033.07 

MFS New Discovery I MNDIX 14.38 8.31 1.07% $1,230.40 

AB Small Cap Growth A QUASX 13.76 9.51 1.15% $1,758.77 

Delaware Smid Cap Growth A DFCIX 13.36 12.80 1.17% $1,510.40 

Franklin Small Cap Growth Adv FSSAX 12.91 8.51 0.84% $2,478.15 

ProShares Russell 2000 Dividend Growers SMDV 12.56 N/A 0.40% $555.12 

Conestoga Small Cap Investors CCASX 12.42 11.53 1.10% $2,402.26 

Buffalo Small Cap BUFSX 12.33 6.90 1.01% $506.38 

T. Rowe Price Small-Cap Stock OTCFX 11.20 9.53 0.89% $9,719.14 

Meridian Small Cap Growth Legacy MSGGX 10.88 13.12 1.20% $1,738.84 

JPMorgan Small Cap Growth A PGSGX 10.44 10.92 1.28% $2,547.88 

Champlain Small Company Adv CIPSX 10.34 10.60 1.30% $1,740.22 

Oppenheimer Discovery A OPOCX 10.31 8.73 1.08% $2,399.44 

N/A 15.43 N/A 1.11% $51,681.59 
 
Note: Funds with under $500 million in AUM, institutional, leveraged and those with investment minimums over $100,000 are excluded. Data as of 1/17/19.
Source: Morningstar Direct

By Andrew Shilling

EXPERT VIEW
By Dan Sondhelm
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of managers or strategists associated with 
your best products. If your investment stars 
can’t write (or don’t want to), consider ghost-
writers to create the content with their input.  

INCLUDE INEXPENSIVE MULTIMEDIA 
With smartphone and laptop-based video 

and audio recording capabilities, it’s easier 
and cheaper than ever to create and promote 
podcasts and videos featuring your key in-
vestment experts. And with the costs of host-
ing teleconferences and webinars tumbling, 
you can inexpensively draw hundreds of tar-
geted leads to see and hear what your firm’s 
designated thought leaders have to say. 

DITCH INDUSTRY CONFERENCES
If the only reason to sponsor conferences 

is because everyone else does, you’re probably 
wasting money. Few events attract more than 
1,000 advisors, and most won’t be swayed to 
choose your products based on the look of 
your exhibition booth or the quality of your 
tchotchkes. 

STREAMLINE YOUR SALES TEAMS
Most fund companies only have a few star 

wholesalers who consistently generate and 
convert leads and bring in new assets. Those 
who are treading water or aren’t meeting quo-
tas should be either be reassigned or let go. 

CONSIDER A MERGER
If resources aren’t allowing you to gener-

ate the inflows you need, consider looking for 
opportunities to merge with or be acquired 
by a larger firm. In many cases, you can still 
manage the portfolios without the headaches 
of operating the funds. 

PREPARE FOR THE BAD
The market selloff that ended 2018 caught 

many by surprise. Even though most of this 
ground has been recovered, it’s a reminder 
that the current bull market can’t last indef-
initely. A survival mode mentality squeezes 
efficiency and profitability, but may improve 
your bottom line and help you stay afloat if 
and when the good times come to an end. 

Dan Sondhelm is the CEO of Sondhelm 
Partners

Asset management’s ‘future ain’t what it used to be’

EXPERT VIEW DATA SHOWCASE

Small-cap funds have paid off over the last year despite the high 
price tags that often come with these investments. 

With $51.7 billion in combined assets, funds that led the pack with 
at least $500 million in AUM posted an average one-year return of 
15.43%, according to Morningstar Direct data. That’s more than 13 
percentage points higher than the Dow’s 2.13% return over the same 
period. Part of the reason: the Fed’s pause on raising interest rates, 
explains Greg McBride, senior financial analyst at Bankrate.

“Smaller companies tend to borrow via loans and be more impact-
ed by rising interest rates than larger companies that can tap the bond 
market and lock in funding costs for a longer period of time,” McBride 
says. “Higher rates can act as a headwind to the growth rate of smaller 

companies, but if the Fed is sidelined for a while, that removes one 
obstacle to maintaining the pace of growth.” 

Analysis of the industry’s 20 largest small-cap funds shows lower 
returns despite more attractive fees. With an average expense ratio of 
0.43%, these funds eked out an average one-year return of 3.96%, ac-
cording to data. Although the best-performers seem high — 1.11% — 
the asset class can seem rich for investors accustomed to fees. 

“Expense ratios are higher on small-cap funds because there is less 
available research on the companies — meaning investment manag-
ers may need to do more of their own due diligence — and because 
trading costs are higher in smaller, less liquid companies,” McBride 
says. MME  

Small-cap mutual funds and ETFs with the best 1-year returns

Ticker 1-Yr. %
Returns 

5-Yr. % Annual-
ied Returns

Expense
Ratio

Net Assets 
(millions)

Alger Small Cap Focus I AOFIX 31.24 13.86 1.20% $2,883.72 

Lord Abbett Developing Growth A LAGWX 25.59 8.02 0.93% $1,897.70 

Artisan Small Cap Investor ARTSX 20.13 9.49 1.21% $1,585.40 

Wasatch Small Cap Growth Investor WAAEX 18.19 9.94 1.27% $1,673.50 

Virtus KAR Small-Cap Growth I PXSGX 17.92 19.08 1.14% $4,520.06 

Federated Kaufmann Small Cap A FKASX 17.27 14.05 1.37% $1,929.19 

ClearBridge Small Cap Growth A SASMX 17.20 8.90 1.23% $3,571.95 

Brown Capital Mgmt Small Co Inv BCSIX 16.20 13.39 1.26% $5,033.07 

MFS New Discovery I MNDIX 14.38 8.31 1.07% $1,230.40 

AB Small Cap Growth A QUASX 13.76 9.51 1.15% $1,758.77 

Delaware Smid Cap Growth A DFCIX 13.36 12.80 1.17% $1,510.40 

Franklin Small Cap Growth Adv FSSAX 12.91 8.51 0.84% $2,478.15 

ProShares Russell 2000 Dividend Growers SMDV 12.56 N/A 0.40% $555.12 

Conestoga Small Cap Investors CCASX 12.42 11.53 1.10% $2,402.26 

Buffalo Small Cap BUFSX 12.33 6.90 1.01% $506.38 

T. Rowe Price Small-Cap Stock OTCFX 11.20 9.53 0.89% $9,719.14 

Meridian Small Cap Growth Legacy MSGGX 10.88 13.12 1.20% $1,738.84 

JPMorgan Small Cap Growth A PGSGX 10.44 10.92 1.28% $2,547.88 

Champlain Small Company Adv CIPSX 10.34 10.60 1.30% $1,740.22 

Oppenheimer Discovery A OPOCX 10.31 8.73 1.08% $2,399.44 

N/A 15.43 N/A 1.11% $51,681.59 
 
Note: Funds with under $500 million in AUM, institutional, leveraged and those with investment minimums over $100,000 are excluded. Data as of 1/17/19.
Source: Morningstar Direct

By Andrew Shilling
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SCORECARD

ETF flows  
($ millions)

Date Total equity
Domestic

equity
World
equity

Hybrid
Total
bond

Taxable
bond

Municipal
bond

Commodity
Total LT MF

and ETF flows

Estimated weekly net new cash flow
02/20/2019 -205 965 -1,169 -858 8,568 6,096 2,472 -133 7,373
02/13/2019 6 -155 161 -880 9,738 6,753 2,985 -353 8,511
02/06/2019 1,269 -2,863 4,132 710 16,091 13,130 2,961 -621 17,449
01/30/2019 -13,645 -14,039 394 -531 7,771 5,824 1,947 767 -5,639
01/23/2019 1,485 -571 2,056 355 6,798 5,367 1,431 584 9,222
01/16/2019 -2,783 -4,931 2,148 16 9,327 7,633 1,694 -213 6,347
01/09/2019 11,326 6,630 4,696 11 6,300 4,350 1,950 711 18,348
01/02/2019 -11,294 -6,260 -5,033 -5,421 -14,176 -14,073 -103 478 -30,413

Monthly net new cash flow
12/31/2018 -57,434 -28,986 -28,448 -28,162 -49,409 -49,508 99 1,173 -133,832
11/30/2018 6,958 2,780 4,179 -12,380 -11,250 -7,447 -3,803 117 -16,554
10/31/2018 -10,542 -12,009 1,468 -11,251 -32,405 -28,140 -4,264 336 -53,862
09/30/2018 -1,052 880 -1,932 -6,086 18,102 18,556 -454 -36 10,929
08/31/2018 -3,953 -6,658 2,705 -6,187 19,585 17,259 2,326 -2,322 7,123
07/31/2018 -305 984 -1,289 -6,007 25,956 22,535 3,421 -599 19,045
06/30/2018 -26,524 -20,980 -5,544 -7,085 19,650 17,049 2,601 -2,450 -16,409
05/31/2018 13,744 10,061 3,683 -3,630 13,026 11,749 1,277 -133 23,007
04/30/2018 -27 -7,411 7,384 -3,752 22,405 24,176 -1,771 2,310 20,935
03/31/2018 -6,742 -22,166 15,424 -1,712 15,880 14,148 1,732 554 7,979
02/28/2018 -19,502 -41,442 21,940 -3,439 1,694 2,706 -1,012 1,026 -20,221
01/31/2018 54,200 10,785 43,416 356 56,744 46,287 10,457 1,724 113,025
12/31/2017 8,940 -9,046 17,987 -3,334 19,158 19,491 -333 -528 24,237
11/30/2017 13,723 -4,420 18,143 -3,164 21,597 19,788 1,809 -444 31,712
10/31/2017 23,928 3,163 20,765 -1,818 38,705 36,110 2,595 -747 60,068
09/30/2017 653 -9,774 10,428 -2,099 36,427 33,440 2,987 1,733 36,715
08/31/2017 -6,149 -22,765 16,615 -3,685 29,532 25,078 4,454 2,393 22,091
07/31/2017 7,402 -12,520 19,922 -2,001 31,702 29,139 2,564 -3,532 33,572
06/30/2017 21,927 -7,950 29,877 -2,546 32,632 29,372 3,260 1,528 53,542
05/31/2017 23,363 -10,750 34,113 -1,549 36,372 33,070 3,302 -449 57,736
04/30/2017 12,335 -8,264 20,599 -1,563 25,185 22,064 3,120 948 36,905
03/31/2017 24,562 9,421 15,141 -1,924 37,797 36,562 1,235 -531 59,904
02/28/2017 35,179 17,610 17,569 44 35,990 33,991 1,999 1,867 73,081
01/31/2017 20,678 5,093 15,585 -1,976 35,519 31,037 4,482 -637 53,584
12/31/2016 23,720 18,868 4,851 -11,727 -4,163 12,168 -16,331 -3,600 4,229
11/30/2016 21,953 23,164 -1,211 -7,335 -13,298 -2,156 -11,142 -3,572 -2,252
10/31/2016 -24,010 -23,101 -909 -4,171 13,875 12,276 1,599 -87 -14,393
09/30/2016 -13,030 -5,804 -7,226 -3,519 24,673 20,674 3,999 496 8,620
08/31/2016 -12,238 -9,914 -2,325 -283 30,864 23,569 7,295 -568 17,774
07/31/2016 -2,166 453 -2,619 -1,142 33,585 26,833 6,753 2,069 32,347
06/30/2016 -14,803 -15,709 906 -3,482 16,700 9,641 7,059 4,327 2,743
05/31/2016 -19,695 -14,030 -5,665 -1,315 16,936 8,966 7,970 3,466 -609
04/30/2016 -17,054 -12,664 -4,391 603 22,128 16,304 5,824 -674 5,002
03/31/2016 11,642 7,611 4,031 3,293 29,437 23,605 5,832 2,148 46,519
02/29/2016 -4,472 -9,055 4,584 -1,345 11,936 6,637 5,299 5,664 11,783
01/31/2016 -20,171 -27,283 7,111 -10,370 7,708 2,697 5,011 2,010 -20,822

Note: Weekly cash flows are estimates are based on reporting covering 98% of industry assets.
Source: Investment Company Institute

Mutual fund flows  
($ millions)

SCORECARD

Date
Total

long-term
Total equity

Total
domestic

Large-cap Mid-cap Small-cap Multi-cap Other Total world Developed 
markets

Emerging 
markets

Estimated weekly net new cash flow
02/20/2019 3,827 -3,803 -2,553 -1,020 -401 41 -1,246 73 -1,250 -1,541 291
02/13/2019 3,311 -1,723 -2,730 -1,826 -560 -257 -85 -2 1,007 587 420
02/06/2019 12,521 -152 -1,119 -365 94 -1 -744 -102 967 875 91
01/30/2019 6,528 183 -924 -734 -297 189 55 -136 1,107 398 709
01/23/2019 10,505 3,111 1,125 -252 180 361 662 174 1,986 982 1,004
01/16/2019 10,590 4,382 1,750 434 124 604 164 423 2,632 1,542 1,090
01/09/2019 3,053 6,892 5,629 5,265 355 261 -158 -95 1,263 806 457
01/02/2019 -37,421 -14,471 -6,208 1,341 -1,720 -1,938 -1,029 -2,862 -8,263 -7,134 -1,128

Monthly net new cash flow
12/31/2018 -183,159 -89,349 -43,926 -1,028 -9,474 -8,798 -15,250 -9,376 -45,423 -39,141 -6,282
11/30/2018 -64,302 -25,777 -17,991 -3,249 -3,086 -3,194 -5,055 -3,408 -7,786 -7,972 186
10/31/2018 -61,778 -19,030 -15,090 -107 -4,338 -3,064 -4,195 -3,386 -3,940 -3,493 -447
09/30/2018 -22,620 -27,929 -25,452 -12,283 -1,978 -995 -8,061 -2,136 -2,476 -2,615 139
08/31/2018 -17,743 -24,453 -23,108 -12,975 -2,019 1,179 -8,006 -1,288 -1,345 -1,469 124
07/31/2018 -9,761 -20,874 -18,876 -9,658 -2,173 1,572 -6,727 -1,890 -1,998 -2,231 233
06/30/2018 -16,154 -19,894 -24,292 -15,216 -2,714 1,453 -6,517 -1,298 4,397 4,810 -413
05/31/2018 -5,521 -8,733 -15,722 -5,623 -4,423 544 -5,152 -1,068 6,989 5,795 1,194
04/30/2018 -6,622 -9,293 -12,669 -702 -1,128 -104 -3,965 -6,771 3,376 1,620 1,756
03/31/2018 9,865 264 -12,013 368 -2,823 -1,600 -6,599 -1,358 12,277 11,229 1,047
02/28/2018 -11,902 -8,369 -19,562 -1,655 -2,858 -2,634 -9,412 -3,003 11,194 9,455 1,739
01/31/2018 39,992 -7,078 -24,539 -6,895 -5,288 -2,117 -9,952 -286 17,461 13,260 4,201
12/31/2017 -28,528 -38,329 -43,086 -18,741 -4,770 -3,202 -12,395 -3,978 4,757 4,294 463
11/30/2017 -4,725 -16,441 -24,058 -5,891 -3,756 -3,439 -7,094 -3,878 7,618 6,294 1,324
10/31/2017 11,607 -15,971 -22,090 -7,338 -2,411 -2,109 -8,386 -1,846 6,119 4,951 1,169
09/30/2017 892 -21,998 -22,609 -7,535 -2,720 -2,046 -9,340 -967 611 1,364 -754
08/31/2017 -86 -16,493 -24,558 -7,221 -3,513 -2,555 -8,213 -3,056 8,065 6,640 1,425
07/31/2017 4,326 -13,782 -25,538 -10,317 -4,487 -2,243 -7,303 -1,188 11,756 11,030 726
06/30/2017 7,718 -9,412 -18,483 -13,216 -3,147 -2,341 1,965 -1,746 9,072 7,495 1,576
05/31/2017 27,721 3,144 -9,233 2,778 -2,379 -2,169 -5,236 -2,227 12,377 8,817 3,561
04/30/2017 770 -12,498 -19,542 -5,048 -4,061 -2,006 -7,051 -1,375 7,043 5,183 1,861
03/31/2017 12,983 -14,101 -13,397 -1,672 -833 -827 -7,651 -2,415 -704 -583 -121
02/28/2017 28,017 4,405 -2,684 -1,228 524 712 -2,066 -626 7,089 6,183 906
01/31/2017 11,641 -7,754 -10,924 794 -792 998 -10,610 -1,314 3,169 2,111 1,058
12/31/2016 -55,610 -33,615 -26,953 -10,862 -977 -816 -12,212 -2,085 -6,663 -5,838 -825
11/30/2016 -51,891 -27,965 -25,916 -8,230 -1,709 -293 -11,059 -4,626 -2,049 -901 -1,147
10/31/2016 -32,099 -37,928 -31,441 -8,551 -5,287 -2,541 -12,228 -2,834 -6,487 -6,268 -219
09/30/2016 -8,433 -22,398 -15,365 -133 -1,750 -1,086 -10,131 -2,265 -7,033 -6,125 -908
08/31/2016 -9,625 -32,287 -24,766 -5,481 -3,355 -1,711 -12,759 -1,459 -7,522 -7,292 -229
07/31/2016 -14,527 -37,685 -31,241 -11,907 -5,015 -3,382 -9,048 -1,889 -6,444 -6,251 -192
06/30/2016 -13,962 -18,895 -14,857 1,115 -4,486 -1,576 -7,815 -2,095 -4,038 -4,040 2
05/31/2016 -5,378 -17,369 -17,328 -4,166 -3,363 -1,188 -7,096 -1,516 -41 -1,231 1,190
04/30/2016 -4,331 -23,767 -19,442 -5,790 -3,381 -2,405 -7,324 -542 -4,325 -3,426 -899
03/31/2016 14,796 -9,971 -9,801 -5,470 -1,428 87 -2,651 -338 -170 1,295 -1,464
02/29/2016 8,602 8,779 -2,322 2,091 -2,871 -351 -534 -657 11,101 10,499 602
01/31/2016 -20,516 -4,927 -15,539 5,625 -5,958 -2,887 -7,367 -4,952 10,612 10,852 -239

Note: Weekly cash flows are estimates are based on reporting covering 98% of industry assets.
Source: Investment Company Institute

WorldDomestic
Equity
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SCORECARD

ETF flows  
($ millions)

Date Total equity
Domestic

equity
World
equity

Hybrid
Total
bond

Taxable
bond

Municipal
bond

Commodity
Total LT MF

and ETF flows

Estimated weekly net new cash flow
02/20/2019 -205 965 -1,169 -858 8,568 6,096 2,472 -133 7,373
02/13/2019 6 -155 161 -880 9,738 6,753 2,985 -353 8,511
02/06/2019 1,269 -2,863 4,132 710 16,091 13,130 2,961 -621 17,449
01/30/2019 -13,645 -14,039 394 -531 7,771 5,824 1,947 767 -5,639
01/23/2019 1,485 -571 2,056 355 6,798 5,367 1,431 584 9,222
01/16/2019 -2,783 -4,931 2,148 16 9,327 7,633 1,694 -213 6,347
01/09/2019 11,326 6,630 4,696 11 6,300 4,350 1,950 711 18,348
01/02/2019 -11,294 -6,260 -5,033 -5,421 -14,176 -14,073 -103 478 -30,413

Monthly net new cash flow
12/31/2018 -57,434 -28,986 -28,448 -28,162 -49,409 -49,508 99 1,173 -133,832
11/30/2018 6,958 2,780 4,179 -12,380 -11,250 -7,447 -3,803 117 -16,554
10/31/2018 -10,542 -12,009 1,468 -11,251 -32,405 -28,140 -4,264 336 -53,862
09/30/2018 -1,052 880 -1,932 -6,086 18,102 18,556 -454 -36 10,929
08/31/2018 -3,953 -6,658 2,705 -6,187 19,585 17,259 2,326 -2,322 7,123
07/31/2018 -305 984 -1,289 -6,007 25,956 22,535 3,421 -599 19,045
06/30/2018 -26,524 -20,980 -5,544 -7,085 19,650 17,049 2,601 -2,450 -16,409
05/31/2018 13,744 10,061 3,683 -3,630 13,026 11,749 1,277 -133 23,007
04/30/2018 -27 -7,411 7,384 -3,752 22,405 24,176 -1,771 2,310 20,935
03/31/2018 -6,742 -22,166 15,424 -1,712 15,880 14,148 1,732 554 7,979
02/28/2018 -19,502 -41,442 21,940 -3,439 1,694 2,706 -1,012 1,026 -20,221
01/31/2018 54,200 10,785 43,416 356 56,744 46,287 10,457 1,724 113,025
12/31/2017 8,940 -9,046 17,987 -3,334 19,158 19,491 -333 -528 24,237
11/30/2017 13,723 -4,420 18,143 -3,164 21,597 19,788 1,809 -444 31,712
10/31/2017 23,928 3,163 20,765 -1,818 38,705 36,110 2,595 -747 60,068
09/30/2017 653 -9,774 10,428 -2,099 36,427 33,440 2,987 1,733 36,715
08/31/2017 -6,149 -22,765 16,615 -3,685 29,532 25,078 4,454 2,393 22,091
07/31/2017 7,402 -12,520 19,922 -2,001 31,702 29,139 2,564 -3,532 33,572
06/30/2017 21,927 -7,950 29,877 -2,546 32,632 29,372 3,260 1,528 53,542
05/31/2017 23,363 -10,750 34,113 -1,549 36,372 33,070 3,302 -449 57,736
04/30/2017 12,335 -8,264 20,599 -1,563 25,185 22,064 3,120 948 36,905
03/31/2017 24,562 9,421 15,141 -1,924 37,797 36,562 1,235 -531 59,904
02/28/2017 35,179 17,610 17,569 44 35,990 33,991 1,999 1,867 73,081
01/31/2017 20,678 5,093 15,585 -1,976 35,519 31,037 4,482 -637 53,584
12/31/2016 23,720 18,868 4,851 -11,727 -4,163 12,168 -16,331 -3,600 4,229
11/30/2016 21,953 23,164 -1,211 -7,335 -13,298 -2,156 -11,142 -3,572 -2,252
10/31/2016 -24,010 -23,101 -909 -4,171 13,875 12,276 1,599 -87 -14,393
09/30/2016 -13,030 -5,804 -7,226 -3,519 24,673 20,674 3,999 496 8,620
08/31/2016 -12,238 -9,914 -2,325 -283 30,864 23,569 7,295 -568 17,774
07/31/2016 -2,166 453 -2,619 -1,142 33,585 26,833 6,753 2,069 32,347
06/30/2016 -14,803 -15,709 906 -3,482 16,700 9,641 7,059 4,327 2,743
05/31/2016 -19,695 -14,030 -5,665 -1,315 16,936 8,966 7,970 3,466 -609
04/30/2016 -17,054 -12,664 -4,391 603 22,128 16,304 5,824 -674 5,002
03/31/2016 11,642 7,611 4,031 3,293 29,437 23,605 5,832 2,148 46,519
02/29/2016 -4,472 -9,055 4,584 -1,345 11,936 6,637 5,299 5,664 11,783
01/31/2016 -20,171 -27,283 7,111 -10,370 7,708 2,697 5,011 2,010 -20,822

Note: Weekly cash flows are estimates are based on reporting covering 98% of industry assets.
Source: Investment Company Institute

Mutual fund flows  
($ millions)

SCORECARD

Date
Total

long-term
Total equity

Total
domestic

Large-cap Mid-cap Small-cap Multi-cap Other Total world Developed 
markets

Emerging 
markets

Estimated weekly net new cash flow
02/20/2019 3,827 -3,803 -2,553 -1,020 -401 41 -1,246 73 -1,250 -1,541 291
02/13/2019 3,311 -1,723 -2,730 -1,826 -560 -257 -85 -2 1,007 587 420
02/06/2019 12,521 -152 -1,119 -365 94 -1 -744 -102 967 875 91
01/30/2019 6,528 183 -924 -734 -297 189 55 -136 1,107 398 709
01/23/2019 10,505 3,111 1,125 -252 180 361 662 174 1,986 982 1,004
01/16/2019 10,590 4,382 1,750 434 124 604 164 423 2,632 1,542 1,090
01/09/2019 3,053 6,892 5,629 5,265 355 261 -158 -95 1,263 806 457
01/02/2019 -37,421 -14,471 -6,208 1,341 -1,720 -1,938 -1,029 -2,862 -8,263 -7,134 -1,128

Monthly net new cash flow
12/31/2018 -183,159 -89,349 -43,926 -1,028 -9,474 -8,798 -15,250 -9,376 -45,423 -39,141 -6,282
11/30/2018 -64,302 -25,777 -17,991 -3,249 -3,086 -3,194 -5,055 -3,408 -7,786 -7,972 186
10/31/2018 -61,778 -19,030 -15,090 -107 -4,338 -3,064 -4,195 -3,386 -3,940 -3,493 -447
09/30/2018 -22,620 -27,929 -25,452 -12,283 -1,978 -995 -8,061 -2,136 -2,476 -2,615 139
08/31/2018 -17,743 -24,453 -23,108 -12,975 -2,019 1,179 -8,006 -1,288 -1,345 -1,469 124
07/31/2018 -9,761 -20,874 -18,876 -9,658 -2,173 1,572 -6,727 -1,890 -1,998 -2,231 233
06/30/2018 -16,154 -19,894 -24,292 -15,216 -2,714 1,453 -6,517 -1,298 4,397 4,810 -413
05/31/2018 -5,521 -8,733 -15,722 -5,623 -4,423 544 -5,152 -1,068 6,989 5,795 1,194
04/30/2018 -6,622 -9,293 -12,669 -702 -1,128 -104 -3,965 -6,771 3,376 1,620 1,756
03/31/2018 9,865 264 -12,013 368 -2,823 -1,600 -6,599 -1,358 12,277 11,229 1,047
02/28/2018 -11,902 -8,369 -19,562 -1,655 -2,858 -2,634 -9,412 -3,003 11,194 9,455 1,739
01/31/2018 39,992 -7,078 -24,539 -6,895 -5,288 -2,117 -9,952 -286 17,461 13,260 4,201
12/31/2017 -28,528 -38,329 -43,086 -18,741 -4,770 -3,202 -12,395 -3,978 4,757 4,294 463
11/30/2017 -4,725 -16,441 -24,058 -5,891 -3,756 -3,439 -7,094 -3,878 7,618 6,294 1,324
10/31/2017 11,607 -15,971 -22,090 -7,338 -2,411 -2,109 -8,386 -1,846 6,119 4,951 1,169
09/30/2017 892 -21,998 -22,609 -7,535 -2,720 -2,046 -9,340 -967 611 1,364 -754
08/31/2017 -86 -16,493 -24,558 -7,221 -3,513 -2,555 -8,213 -3,056 8,065 6,640 1,425
07/31/2017 4,326 -13,782 -25,538 -10,317 -4,487 -2,243 -7,303 -1,188 11,756 11,030 726
06/30/2017 7,718 -9,412 -18,483 -13,216 -3,147 -2,341 1,965 -1,746 9,072 7,495 1,576
05/31/2017 27,721 3,144 -9,233 2,778 -2,379 -2,169 -5,236 -2,227 12,377 8,817 3,561
04/30/2017 770 -12,498 -19,542 -5,048 -4,061 -2,006 -7,051 -1,375 7,043 5,183 1,861
03/31/2017 12,983 -14,101 -13,397 -1,672 -833 -827 -7,651 -2,415 -704 -583 -121
02/28/2017 28,017 4,405 -2,684 -1,228 524 712 -2,066 -626 7,089 6,183 906
01/31/2017 11,641 -7,754 -10,924 794 -792 998 -10,610 -1,314 3,169 2,111 1,058
12/31/2016 -55,610 -33,615 -26,953 -10,862 -977 -816 -12,212 -2,085 -6,663 -5,838 -825
11/30/2016 -51,891 -27,965 -25,916 -8,230 -1,709 -293 -11,059 -4,626 -2,049 -901 -1,147
10/31/2016 -32,099 -37,928 -31,441 -8,551 -5,287 -2,541 -12,228 -2,834 -6,487 -6,268 -219
09/30/2016 -8,433 -22,398 -15,365 -133 -1,750 -1,086 -10,131 -2,265 -7,033 -6,125 -908
08/31/2016 -9,625 -32,287 -24,766 -5,481 -3,355 -1,711 -12,759 -1,459 -7,522 -7,292 -229
07/31/2016 -14,527 -37,685 -31,241 -11,907 -5,015 -3,382 -9,048 -1,889 -6,444 -6,251 -192
06/30/2016 -13,962 -18,895 -14,857 1,115 -4,486 -1,576 -7,815 -2,095 -4,038 -4,040 2
05/31/2016 -5,378 -17,369 -17,328 -4,166 -3,363 -1,188 -7,096 -1,516 -41 -1,231 1,190
04/30/2016 -4,331 -23,767 -19,442 -5,790 -3,381 -2,405 -7,324 -542 -4,325 -3,426 -899
03/31/2016 14,796 -9,971 -9,801 -5,470 -1,428 87 -2,651 -338 -170 1,295 -1,464
02/29/2016 8,602 8,779 -2,322 2,091 -2,871 -351 -534 -657 11,101 10,499 602
01/31/2016 -20,516 -4,927 -15,539 5,625 -5,958 -2,887 -7,367 -4,952 10,612 10,852 -239

Note: Weekly cash flows are estimates are based on reporting covering 98% of industry assets.
Source: Investment Company Institute
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RIA IQ: FIDUCIARY RULE’S IMPACT ON LPL  p.26

Costly problems can lurk in property that clients inherit, purchase or receive 
through donation. That’s when planners like Jonathan Harrison can help. 
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